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View it now at allentate.com.
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The Smart-Stell House

SMART MOVES

Sellers should
to the prep work

BY ELLEN JAMES MARTIN
UNIVERSAL UCLICK

After spending more than two decades selling
RVs, a sales manager in his early 60s wants to
retire, buy a big motorhome and take the cross-
country trip of a lifetime. To make that dream
possible, he must first sell his suburban house
— a plan he hopes to accomplish this spring.

But like most would-be home sellers, the RV
salesman has lots of prep work to do, says Sid
Davis, the real estate broker representing him.
He must de-clutter, clean carpets, paint and ar-
range for a myriad of small repairs.

“It’s always an uphill battle making a house
market worthy, especially if you've lived there a
long time and have lots of junk,” says Davis, au-
thor of “Home Makeovers that Sell” and other
books on real estate.

Of course, not all sellers have the luxury of
ample lead time. But he says sellers who do
have sufficient time should take full advantage.

“When you have so much money at stake,
why risk razor-thin timing? Remember, too,
that selling a house in “as is” condition puts you
at a tremendous disadvantage,” Davis says.

PHOTOS COURTESY OF NCMODERNIST.ORG

The Smart-Stell house is a one-level, 2400-square-foot Modernist home built in Durham’s Parkwood community by Tonic Construction.

BY KIM WEISS

George Smart and his wife, Eleanor
Stell, wanted a new house, but not a new
neighborhood. They loved the quiet, es-
tablished area of Parkwood in Durham,
where they’d lived since 1995.

One day, on one of their walks, they
found a 40-year-old house for sale that

was beyond repair. Yet this nondescript
house sat on a lot with a southeast expo-
sure toward a small, sparkling lake. This
would be the perfect location for their
new home, and they turned to a Raleigh
design-build firm, Tonic Design + Tonic
Construction, to make it happen.

The Smart-Stell house is a one-level,

From the street, the house’s form is low, quiet, horizontal and private, with the only real
opening toward the street at the front door.

2400-square-foot Modernist home —
a unique structure in a neighborhood
dominated by similarly sized, ranch-style
homes. As a result, the design had to ad-
dress two key site issues: the context
of the existing neighborhood and the
landscape of the lake. “We expected the
neighbors to be concerned with the Mod-
ernist design,” says Smart, “but that
did not come up. Their main worry was
scale. No one wanted a McMansion in
the neighborhood.” Smart knew a thing
or two about modern. In 2007 he found-
ed North Carolina Modernist Houses
(formerly Triangle Modernist Houses),
a nonprofit dedicated to the documen-
tation, preservation and promotion of
Modernist houses in the state. Only
about 1 of 400 houses in the Triangle
can be considered Modernist.
From the street, the house’s form is
low, quiet, horizontal and private, with
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So long as the economic recovery shows sus-
tained strength, Davis predicts that this year’s
spring housing market should remain a positive
one for sellers in many areas. Still, he says those
who prepare now to jump-start an early spring
sale will probably fare better than those who
delay.

Here are a few pointers:

[l Engage a listing agent as early as possible.

“Ideally, you'll start prepping your property
at least three months before you expect to list,”
Davis says.

Once you know you’re definitely going to
move, he says it’s prudent to begin interviewing
prospective listing agents and then to promptly
select one to represent you.

“People who have enough time to get all their
ducks in a row and use it wisely have a huge ad-
vantage over those who start late,” Davis says.

One reason to start early is to give your list-
ing agent enough time to help you strategize on
the best steps to maximize your sale, whether
these involve replacing a worn kitchen floor or
rehabbing a deck. Also, the agent can exercise
more care in selecting the right listing date.

“People who try to line up contractors to
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homes for rent

Wake Co.

6320

3BR/ 1.5BA ranch, freshly restored, lami-
nated floors, new carpet in BRs, appli’s,
W/D conn, Irg bkyd. $1000 + $1000 dep.
Beefeater Ln., Wendell. Call 919-413-2947.

3BR, 2BTH, no pets, deposit and references
required. $875 919.266.3712 or 919-601-6119

ELEGANT HOUSE, 5BR, 3000SaFt - off
Western Blvd. Avail Now. Affordable. 919-
833-7142. www.Jansenproperties.com

homes for rent

~

6325

3BR/ 2BA - Lakefront home on Holt Lake,
dbl. boathouse, 20 min. to Raleigh. Live
like you are on vac. $1195/mo. Broker/ Ow-
ner 919-210-1356www.126autumndrive.com

apartments for rent
Wake Co.

Johnston Co.

6400

HURRY!

1 Month Free

on Select Homes

Including

FREE

On-Site
e Gym Membership!
e Fitness Classes!

e Washer/Dryer!

Highly Rated Schools!
Brook Arbor

Apartments

(919) 462-8887
at 55 and Highhouse

Sylvan Park Apts.Leasing Of

C.
OPEN TODAY 10-4.1& 2 BR’s
919-851-6665 www.tarheelcos.com

WENDELL- 1BR, BA, kitch., Den,

W/D,
completely furnished. Private drive & en-
trance. Dep required. Call 919--365-7053.

SELL
IT

FAST!

Call Today to Place your ad
829-4600 or
800-662-6040

apartments for rent

Wake Co.

6400

STARTING AT
$599°

"‘SOME RESTRICTIONS
MAY APPLY!!

Including

FREE

On-Site

* Gym Membership!
* Fitness Classes!
* Washer/Dryer!

Featuring Brand
New Black Appliances!

Westover Hills
Apartments

(919) 677-7887

Cary Pkwy and Harrison Ave.

townhomes for rent
Wake Co. 6425

N RALEIGH 2BR/2BA, safe, clean, nice,
4-plex. We check credit, $750. 919-848--8547.

NW RALEIGH - 2br/2.5ba end unit culde-
sac, upgraded applia’s, hrdwd/tile flrs. 1200
Sa. Close to everything. $850mo 919-604-7248

rooms for rent
Wake Co. 6450

A BUSLINE LOCATION. Share BA/
kitchen. Downtown. 919-787-8287.

A CABLE-READY ROOM! Utilities includ-
ed. Call 919-422-8043.

APEX FURNISHED - Utilities, shared
kitchen, no smoking, $400. 919-362-8139.

NE RALEIGH- Prof. Upstairs Irg BR w/
queen bed, utils/ DirectTV incl, small
refrig/ microwave $385 mo. Kitc/ Laundry
extra $400 mo. Call 919-302-9112 aft 5pm.

NICE FURNISHED RM for female near
NCSU, priv BA, Kitc privileges, no pets.
$110/ wk incl all util’s. 919-971-2166, lv msg

NORTH RALEIGH - No smoking/ no pets.

$150/wk. 919-847-8098, 919-760-5735.

TO SHARE safe clean & very nice house in
Apex, $400 + utilities. 919-455-5430

housemate/
roommate wanted 6455

2 MALE ROOMMATES WANTED- on Wolf
bus line, $350/mo. Call 910-474-2449.

SHARE 3BR, 2BA Home in Clayton area.
$500/mo. include utilites. Call 919-801-7819.

resort property for sale
Coastal 6540

CONDO FOR SALE IN BEAUTIFUL
EMERALD ISLE, NC $214,900--2Br/2Ba
condo in beautiful Emerald Isle, NC for
$10,000 less than fax value! Must see!
rdb121775@centurylink.net 252-205-6090

WATERFRONT - DOCK, ELEVATOR, AT
SWANSBORO. View of ICW. Like new,
3BR furnished house/ 2 BAs, 2 kitchens,
large deck, screen porch upstairs. Down-
stairs has effic. w/ full BA. $329,000 or best
offer. Call 910-326-3960.

resort property for sale
Lake 69540

LAKE GASTON Free Map & Guide South
Shore Realty 800-284-7774
www.SSRLG.com

resort property for rent
Coastal 6541

= =
N MYRTLE BEACH 2BR
OCEANFRONT 89 - 816 Shore Crest
Vacation Villas.  King bed, 2 twins,
sleeper sofa in living room. Full kitchen,
washer/dryer, balcony. Pools, lazy river,
hot tub, barbecue grills. $1,700
g;s%eluzumwult@eqrthlink.nef 910-949-

manufactured homes
for rent 6543

2BR/2BA, NO pets, Deposit & references
req’d. $625/mo. 919-266-3712 or 919-601-6119

3BR, 2BTH, no pets, Dep and references
required. $675 919-266-3318 or 919-601-6119

GARNER AREA- 2BR, 2BA, appli furn, no
pets. $600/ mo. 919-215-0710 or 919-772-2772.

farms & acreage 6946

100 ACRES / PITTSBORO AREA Rosser
Road, Chatham county. Build your dream
home. Buy whole 100 acres $6,000 per ac.
or will subdivide up fo (4) tracks. Deep
River access 1/2 mile boating & fishing.
Easy commute to Cary, Chapel Hill,
Sanford, Siler City. Broker-Owner 919-776
-4241 pattersonreall@windstream.net

10-ACRE LOTS OR MORE! 14 miles south
of Sanford on Hwy 15/ Kelly Rd. $49,900/
acre. Call 910-695-0835, 910-639-1454.

21 OPEN ACRES plus 3400 sq ft house. 2
barns, 36x60, 5 horse stalls, north of Hills-
boro. Call after 5pm, 919-357-8270.

70+/- ACRE FARM with four board oak

fence, Dutch barn, former dairy, guest
house, cottage, gated entrance, run-in
shelters, large garden. All buildings reno-
vated or built during the past 5 years.
Priced at $995K. Please call 919-969-1672.

| PAY QUICK CASH for your land, farm,
or other Real Estate 919-772-0321 anytime.

SECLUDED HOME W/ACREAGE 8416
New Sandy Hill Church Rd, Quaint home
onl.2acres with20acresof field, streams,
pond and woods.

2 Br, 2 bath 1305 sf house is 4.5 years old.
Also has several out buildings., $229,000
plbehe@gmail.com 336-880-3567

SOUTHERN PINES HORSE FARMFOR
SALE Po box 1382, Beautiful Southern
Pines horse farm for sale. 13 acres. 6
bedroom /5.5 bath luxury home. 12 stall
barn. $1,600,000 additional 25 adioining
acres available.  Endless riding and
driving . Call for more information.,
$1,600,000 Kerrstover@earthlink.net 910-
723-0949

commenrcial real estate
for sale 6700

3.5 AC COMM. - Int. US 421 @ Campbell
Univ. ABC Lic. iust voted in. Perfect for
C-Store. Owner/Finan. 919-614-8484.

commercial real estate
for rent 6750

CARY Class A bldg. 701 E. Chatham St. 4-
office suite plus reception. Westbhrook &
Assoc. 919-467-6166

GARNER: 1500 saft offices, garage, large
gravel area. 919-772-4444 Or 919-605-7585

commercial real estate
for rent 6750

NORTH RALEIGH OFFICE- 6 Rooms,
1100 sa. ft., 1st floor, 7000 Harps Mill Rd.,
$995/mo. Call 919-740-3655.

RETAIL LEASE 115 S Railroad Street,
27504  Historic  Downtown  Benson
property for rent. Visible from Main
Street, with lots of parking. 3000 plus sq
feet but other options available
Configured for retail or use as office
space. $1,500. Contfact 919.210.5760 for
moreinformation

POWE

N&O CLASSIFIED NETWORK

classified.newsobserver.com

The Cary News
Chapel Hill News - Clayton News-Star
The Durham News - Eastern Wake News
Garner-Cleveland Record * Midtown News
The News & Observer - North Raleigh News
Smithfield Herald - Southwest Wake News

919-829-4600

Destination
Photo Expo

Great Deal & Location!

New Carolina Beach 2BR, 1BA condo,
second row w/ ocean views off the
front porch. Walk to public beach
access, restaurants & more. Great
beach getaway &/or rental! $218,900
Matthew and Ann Giggey, Brokers
Matthew Cell 910-200-1608
Ann Cell 910-200-1981
Toll Free 1-866-9GIGGEY
giggeyrealestate@bellsouth.net

There’s only so
much beach @_ GGEY

property - —ETmEm
get yours! REAL ESTATE

National Property §
h St:art:hP i

newsobserver.com

Search Area Listings, New Construction,
Classified, and National Property Listings
all from one easy to use real estate search,

www.triangle.com/reales

BERKSHIRE HATHAWAY

HomeServices
York Simpson Underwood Realty

We make great neighbors.

come on in

Open Houses

our doors are open

additional listing information at BHHS com/Web ID#

OPEN SUNDAY 24 )

____OPEN SUNDAY 2-4

Ridgewood

Flythe Hills Anderson Heights
2512 Lewiswood Lane 3401 Churchill Rd. 2709 Webb Street
$1,595,000 $989,900 $850,000
WEB ID#: 1883932 WEB ID#: 1926330 WEB ID#: 1924734
John Merriman Caroline Castelain Tiddly Whitehead

919-271-0017 919-971-9437 919-601-5050

OPEN SUNDAY 2-4

OPEN SUNDAY 2-4

The Quorum

Hi Mount Hayes Barton
323 W. Jones St. #925 511 Mial Street 1705 McDonald Lane
$750,000 $599,900 $399,000

WEB ID#: 1880970
Marianne Wachtel
919-522-5841

WEB ID#: 1918344
Laura Bromhal
919-601-1616

WEB ID#: 1905850
Runyon Tyler
919-271-6641

___OPEN SUNDAY 24

OPEN SUNDAY 2-4 OPEN SUNDAY 2-4
¥ - -

Glenridge Glenwood

103 Felspar Way 2421 Ferguson 8332 Primanti Blvd
$339,900 $279,900 $229,900

WEB ID#: 1921227
Jon Peterson
919-602-4889

WEB ID#: 1926629
Cindy Faltisco
919-539-6463

WEB ID#: 1923053
Kathryn West
919-601-1331

OPEN SATURDAY 2-4

{OPEN SATURDAY 2-4

7 Y
I llu‘l 14
e |

® e

Cbblestone Windchase at Beechtree

Bently Ridge
3111 Hemlock Forest 111 Yarmouth Dr, Clayton 306 Silverberry Court
$199,900 $172,990 $131,500

WEB ID#: 1923238
Terri Poulsen
919-280-5323

WEB ID#: 1923988
Jon Peterson
919-602-4889

WEB ID#: 1893406
Melissa Schambs
919-796-9408

HomeServicesLending ™

Ask us about our convenient in-house
mortgage serv

Cameron Village 919-832-8881 | Cary 919-859-3300
North Hills 919-782-6641

©2014 An independently operated subsidiary of HomeServices of America, Inc., a BerkshireHathaway affiliate, and a

franchisee of BHH Affiliates, LLC. Berkshire Hathaway HomeServices and the Berkshire Hathaway HomeServices
symbol are registered service marks of HomeServices of America, Inc.® Equal Housing Opportunity. =
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the only real opening toward the street at the front door.
Because this house would be a dramatic departure from
others in the neighborhood, Tonic’s designers Katherine
Hogan and Vincent Petrarca sited it deeply into the prop-
erty, closer to the lake than the street. Square concrete pads
lead from the driveway to the front porch and a series of
decorative brick walls.

As private as the front is, the house completely opens up
to its surroundings at the back, where floor-to-ceiling win-
dows, sliding glass doors, and a wooden deck that spans
the entire rear elevation provide constant views and access
to Parkwood Lake. This maximizes the interior’s connec-
tion to the outdoors without sacrificing the homeowners’
privacy. Says Stell, “we really got two homes in one, a city
house with a vacation house location.”

As for interior spaces, the design was kept small but flex-
ible: an entrance foyer; an open living/dining/kitchen space

suitable for entertaining, especially with access to the deck
from this space; a master bedroom suite with two separate
bathrooms and walk-in closets; two generous office spaces;
a guest room and additional bath when the couple’s grown
children come to visit and a spacious two-car garage that
accommodates two cars with plenty of room left over for
storage space. Maple hardwood floors throughout add an
element of visual warmth to the predominately white in-
terior.

As both the designer and contractor for this project,
Tonic’s challenge was to maximize the view of the lake
while providing the homeowners with an energy-efficient,
comfortable house. The solution came in the form of a
hockey stick-shaped roof structure fabricated of wood
beams and steel plate. This composite structure, designed
with the help of the North Carolina Solar Center, supports
an IPE pipe trellis. The roof’s form and composition block
the sun’s high, harsh rays in the summer yet allow the low
winter sun to penetrate and warm the interior. A band of
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clerestory windows above the main living space, facing the
street, allows more natural light to penetrate the interior
and creates a glow above the horizontal structure at night.
“The house is modest in size,” says Smart, but the open
design allows for great entertaining.” We’ve had as many as
160 people in an evening.”

To meet the homeowners’ construction budget, Tonic
specified standard, off-the-shelf materials reinterpreted in
inventive ways, such as the “pin stripe” siding that creates
horizontal detailing on the street-facing facade and brings
to mind a gray, pin-striped suit, in contrast, the rear eleva-
tion brings to mind a casual vacation cottage overlooking a
lake. The Smart-Stell house won a 2010 Merit Award from
AIA North Carolina and a 2012 Honor Award from the AIA
Triangle.

Knock Knock visits some of the Triangle’s most unique residential
architecture, powered by the archives of preservation nonprofit
North Carolina Modernist Houses, ncmodernist.org.

PHOTO COURTESY OF NCMODERNIST.ORG

Homeowner George Smart stands on the expansive deck beyond the home’s living area with floor-to-ceiling glass that allows unobstructed views of the sparkling lake at Parkwood in Durham.
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movesqueeze in their job at the
last minute are more vulnerable to
exploitation and can’t be as picky
about who they hire,” Davis says.

M Request data on selling times.

Suppose you’re an IT special-
ist for a national consulting firm
who’s accepted a promotion in
a faraway state. You have seven
months to relocate. How can you
estimate the time needed to go
from list to sale?

Dorcas Helfant, a former presi-
dent of the National Association
of Realtors (www.realtor.org)
recommends you ask your agent
for statistics on the average selling
times for homes in your neighbor-
hood.

“Keep in mind that the only
numbers that are relevant are
those for your own community.
National statistics don’t matter,”
Helfant says.

Take these local numbers,
known as “days on market,” and
chart them over a six-month pe-
riod.

“If your market is cooler than
before, you'll want to give yourself
at least one extra month beyond
the average selling time to ensure
a smooth transition,” Helfant says.

B Begin your packing process
early.

In his experience, Davis says a
majority of home sellers don’t see
the point of packing early for their
move.

“Let’s face it, we humans usually
wait until the last inning to mobi-
lize. We're a deadline-oriented spe-

David Weekley’s

Season of
Savings Lvent

Enjoy up to $15,000 off a Showcase Home in Raleigh/Durham/Chapel Hill.

cies,” he says.

Besides painting and repairs,
nearly all sellers need to go
through an exhaustive clearing-out
process to ensure their property
doesn’t seem crowded. Your first
step, Davis says, should be to re-
move any excess furnishings, like a
large recliner or an oversized china
cabinet. Then box up smaller items
and position them neatly in your
garage or a rented storage unit.

“It’s very easy to underestimate
how long it takes to go through all
your personal things ... trust me,
you won’t miss all that extra stuff
you've packed away,” Davis says.

B Give yourself extra selling
time when moving to a brand-new
home.

These days it’s uncommon for
a builder of new homes to sign a
sales contract with a prospective

buyer that’s conditional on the sale
of the buyer’s property. This is
called a “contingent contract.”

“If the builder has a hot subdivi-
sion, he doesn’t want to mess with
contingent buyers,” Davis says.

Consequently, those who seek to
buy a place in a popular new subdi-
vision take the gamble that they’ll
sell their current property before
the builder has completed the new
one. But that’s better than the al-
ternative.

“Buyers who don’t have a con-
tingent contract and can’t afford
to carry two homes at once are
putting themselves in financial
jeopardy. If they can’t go forward
with the new home purchase in a
timely way, they could both forfeit
their deposit and lose their dream
home,” Davis says.

Because it can take months to

Snowflakes aren’t the only things falling these days because our Season of Savings
is in full swing! And, that means only one thing — low prices!

From December 20, 2013, to February 28, 2014, save up to $15,000 on a beautiful

David Weekley Showcase Home in the Raleigh/Durham/Chapel Hill areas.

Hurry, you may never find prices this low on a Weekley again!

OPPORTUNITY

Call us today at 877-542-9240 or visit our website
to take advantage of our Season of Savings!

David WeekleyHomes.com
-

See a David Weekley Homes Sales Consultant for complete details. Not valid with any other offer or on previously written contracts. Season of Savings pricing incentive, up to $15,000, available between

December 20, 2013, and February 28, 2014, on all David Weekley Showcase Homes sold in the Raleigh/Durham/Chapel Hill areas. Offer must be presented to Sales Consultant prior to the signing of the contract.
David Weekley Homes reserves the right to terminate program or change rules at any time. Prices, plans, dimensions, features, specifications, materials or availability of homes or communities are subject to change
without notice or obligation. [llustrations are artist’s depictions only and may differ from completed improvements. Copyright © 2013-14 David Weekley Homes — All Rights Reserved. Raleigh, NC (RALA54147)

construct a house, some new-
home buyers wait longer than they
should before trying to sell their
current property, according to Da-
vis.

“The sales contract may let the
builder finish construction late but
give you little grace time to get
your old place sold,” he says.

Many listing agents urge sellers
who intend to move to a brand-
new home to be extra cautious in
estimating how long they’ll need to
sell. It’s better to be ready to move
early, they insist.

“Granted, if you sell earlier than
expected you might have to take a
short-term rental or move in with
family temporarily. But the hassles
of interim housing are a lot better
than the disappointment of surren-
dering your chance for a wonderful
new house,” Davis says.
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